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DISCLAIMER

This presentation includes “forward-looking statements” within the meaning of the “safe harbor” provisions of the United States Private Securities
Litigation Reform Act of 1995. Forward- looking statements generally are acc o mpanied by words suc h as “believe,” “may,” “wil estimate,” “continue,”
“anticipate,” “intend,” “expect,” “should,” “would,” “plan,” “future,” “outlook,” a n d similar expressions that predict or indicate future events or trends or that
are not statements of historical matters, but the absence of these words does not m e a n that a statement is not forward-looking. These forward-looking
statements include, but are not | imited to, statements regarding estimates a nd forecasts of other performance metrics a nd projections of market
opportunity. These statements are based on various assumptions, whether or not identified in this presentation a n d on the current expectations of ECD’" s
management and are not predictions of actual performance. These forward-looking statements are provided for illustrative purposes only a nd are not
intended to serve as, a nd mu st not be relied on by any investor as, a guarantee, an assurance, a prediction or a definitive statement of fact or probability.
Actual events and circumstances are difficult or impossible to predict and will differ from assumptions. Many actual events and circumstances are
beyond the control of ECD. Some important factors that could cause actual results to differ materially from those in any forward-looking statements
could include changes in domestic and foreign business, market, financial, political and legal conditions.
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If any of these risks materialize or our assumptions prove incorrect, actual results could differ materially from the results implied by these forward-
looking statements. There may be additional risks that EC D do not presently know, or that E C D currently believe are immaterial that could also cause
actual results to differ from those contained in the forward-looking statements. In addition, forward-looking statements reflect ECD’ s current
expectations, plans a nd forecasts of future events a nd views as of the date hereof. Nothing in this presentation should be regarded as a representation
by any person that the forward-looking statements set forth herein will be achieved or that any of the contemplated results of such forward-looking
statements will be achieved. You should not place un d u e reliance on the forward-looking statements contained in this presentation, which speak only as
of the date they are m a d e a nd are qualified in their entirety by reference to the cautionary statements herein a n d the risk factors of EC D described in
ECD’ s Annual Report on Form 10-K for the yearended December 31,2024, which was filed by ECD with the SE C on April 15, 2025, including those under
“Risk Factors” therein, and other documents that ECD may file or furnish with the SEC, which you are encouraged to read. ECD anticipates that
subsequent events and developments will cause its assessments to change. However, while ECD may elect to update these forward-looking statements
at s o m e point in the future, E C D specifically disclaims any obligation to do so, except as required by law. These forward-looking statements should not
be relied up on as representing ECD’ s assessments as of any date subsequent to the date of this presentation. Accordingly, un d u e reliance should not be
placed upon the forward-looking statements.

This presentation includes information related to market opportunity as well as cost a n d other estimates obtained from internal analyses a n d external
sources. The internal analyses are based upon management’s understanding of market and industry conditions and have not been verified by
independent sources. Similarly, the externally sourced information has been obtained from sources the Company believes to be reliable, but the
accuracy and completeness of such information cannot be assured. Neither the company nor any of its respective officers, directors, managers,
employees, agents, or representatives, undertake to update any of suc h additional information as a result of new information or future events or
developments.



THE CLASSIC CAR
ECOSYSTEM TAM

The Classic Car Owner Desires a One Stop White Glove,
Trusted &All Encompassing Automotive Partner
Through The Duration Of Ownership

Trading and
Brokerage

"ATHRIVING AND EVOLVING
MARKET PLACE FOR CARS."

Administration,

-MCKINSEY Financing, and
Insurance

Maintenance,
Restoration and
Spares
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Vehicle
Manufacturing

Logistics and
Storage

Community and
Experience


https://www.mckinsey.com/industries/automotive-and-assembly/our-insights/collectible-cars-from-niche-market-to-growth-and-innovation-engine%23/
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ECD Automotive Design
AMICROCAP FERRARI

ECD Automotive Design where luxury
immersion creates automotive elegance

Brand commands premium price and
enhances margin through customization

Disrupting the luxury automotive space with
Ritz Carlton white glove service and luxury
retail experiences

No Capex needed to get to cash flow positivity
Roll-up opportunity in highly fragmented

classic car ecosystem

Additional opportunities within the classic car
space leverage ECD brand and provide
recurring revenue with high margins

30%+1
Gross
Margins

$340k
ASP

S100M+
Lifetime
Revenue

$94B market
opportunity?

Path to S300M in
annual revenue



https://www.mckinsey.com/industries/automotive-and-assembly/our-insights/collectible-cars-from-niche-market-to-growth-and-innovation-engine%23/
https://www.mckinsey.com/industries/automotive-and-assembly/our-insights/collectible-cars-from-niche-market-to-growth-and-innovation-engine%23/

Blending the best of
Mom & Pop Builders, Ferrari & Ritz Carlton
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“Luxury Immersion Creates Automotive Excellence”

MOM - POP

W loration

eMechanic-Centric
eLow Efficiency

eQuestionable Delivery
elof 1custom

eBrand-Centric
e1of 500 Builds
eEngineering Excellence

THE RIT#-CARLION

eClient-Centric

* White Glove Service
e Retention Focused Through Experience

LR BRI [

EG.D. —

AUTOMOTIVE DESIGN

eClient-Centric
*White Glove Service
e1 of 1customs
eReliable Delivery with 100% transparency
eEngineering Excellence
eRetention Focused through Experience



CLIENT CENTRIC FOCUS
IMMERSIVE DESIGN EXPERIENCE

* Luxury hospitality within classic vehicle sales
* True one-of-one vehicle for each client
* Over 2 million customization options

*  White glove service includes

Concierge team

3D renderings of your build
Weekly progress updates
Live camera feeds

LAAS

« 580,000 average upgrades drive margin
enhancing unit economics
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KEY FINANCIAL HIGHLIGHTS

Revenue (SM)

2Yr
62% $25.2

CAGR

$19.5

$9.6

2022 2023 2024
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Gross Margin (SM and %)

Four Key Elements Driving GM Expansion:
Volume, Price, Mix, Overhead Absorption

$5.9

S4.5

$0.9
2022 2023 2024
Margin: 10% 23% 23.4%

*2024 includes a non-cash write off overhead allocation



ORGANIC PATH TO $75M REVENUE
30%+ GROSS MARGINS

NORTH LINE

SUV Vehicles

e#f Units PA: 64 - S22 .4m

*ASP: S350k
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SOUTH LINE

Retail/Stock Vehicles

e# Units PA: 64 - $18.8m

*ASP: $295k

EAST LINE

Classic American Sports Cars

o# Units PA: 64 - $S21.8m

*ASP: $340k

Boutique Vehicles

E-Type /Porsche

e# Units PA: 24 - $12.6m

*ASP: $525k



M&A /LICENSING
ACTIVITY TO DATE

Blackbridge Motors

Increase factory utilization and
enhance margins at luxury price point

Consolidates Defender Market in a
capital-efficient manner

IP, branding and top-of-funnel
marke ting support

BLACKBRIDGE

Black Dog Traders

* Adds branded Toyota FJ SUVs

* Further expands total addressable
market

* Increases margins
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Brand New Muscle Car

Adds Ford Mustangs and other
American Muscle Cars

Unit economics similar to current ECD
vehicles. Other AMC products to come

Broadens audience with
licensing opportunities

MUSCLE CAR

TULSA.OKE,



ECDNEW SALES CHANNEL
RETAIL OPERATIONS

ALY

¥
tal

Where Ritz Carlton service meets immersive customization

Al

oA
LA

\

* New orders & available now sales

'L LA

-y

* Touch, feel, design & drive
* Immersive Luxury Experience

* Vehicles are the hero & not expensive fit out costs

* Ritz Carlton white glove service

Ten Easy St One Drivers Club
— Nantucket, MA —West Palm Beach, FL
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ECD CUSTOMER AND
COMPETITOR LOCATIONS

ECD Customers

Ferrari Dealerships

Lamborghini Dealerships

Fod Customers .

Ferrari + Lamborghini *
Dealerships
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SALES SCENARIOS
WITHIN RETAIL LOCATIONS

READY TO PURCHASE NEW CUSTOM BUILD USED INVENTORY
Buy Available New Inventory Order New Custom Build Buy Used Inventory
Enhance cash flow * Drive backlog * Net margin gain
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INVESTMENT

Experienced

$100M of lifetime Disciplined capital $94B market Path to $300M in management team
revenue allocators opportunity annual revenue /high insider
ownership

e Compelling roll-up potential in the highly fragmented classic car ecosystem
* Disrupting the luxury automotive space with customization, white glove service and luxury retail experiences
* Organic opportunity to fill existing factory without need for additional capex

* Additional business opportunities provide recurring revenue and high margins
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