
ECDA
I N V E S T O R P R E S E N T A T I O N

A P R I L 2025



D I S C L A I M E R

This presentat ion includes “forward-looking statements”  withi n the m e a n i n g of the “safe harbor” prov is ions of the United States Private Securit ies 
Litigat ion Ref orm  Act of 1995.  Forward- look ing s tateme nts  gene rally are acc o mpanie d by words suc h as “believe,” “may,”  “will,” “estimate,” “continue,” 
“anticipate,” “intend,” “expect,” “should,” “would,” “plan,” “future,” “outlook,” a n d similar expressions that  predict or indicate future  events  or trends or that 
are not s tateme nts of historical matters , but  the abse nc e of these words does not m e a n that a s tateme nt is not forward-looking. These forward-looking 
s tatem ents include, bu t are not l imited to, s tatem ents  re garding estimates a n d forecasts  of other performance  metrics  a nd proje ct ions of marke t 
opportunity. These s tateme nts are base d on various assumptions , whe ther  or not ident ified in this pre sentat ion a n d on the current expectat ions of ECD’  s 
m a n a g e m e n t a nd are not predict ions of actual pe rformance. These forward-look ing s tate ments are prov ided for il lustrative purposes only a nd are not 
inte nded to serve as, a n d m u s t not be relied o n by any investor as, a guarante e, an assurance, a prediction  or a defin itive s tatement of fact or probability. 
Actual events a n d c i rcumstanc es  are difficult or imposs ible to predict  a n d will differ from assumptions . Many actual events a n d c i rcumstance s are
beyond the control  of ECD . S o m e important factors that could cause actual results to differ materially f rom those in any forward-look ing statements
could include c ha nge s in domest ic a nd foreign business, market,  financial,  political a nd legal conditions.

If any of these risks materialize or our assumpti ons  prove incorrect, actual results could  differ materially from the results implied by these forward- 
look ing statements. There m a y be addit ional risks  that E C D do not presently know, or that E C D current ly believe are immaterial that could also  cause 
actual results to differ from those contained in the forward-look ing s tate ments. In addition, forward-look ing s tatem ents  reflect ECD’  s current 
expectations,  plans a nd forecasts of future events  a nd views as  of the  date hereof. Nothing in this presentat ion should be regarde d as a representation 

by any person that the forward-looking s tatem ents  set forth he rein will be achieved or that any of the contem pl ated results of suc h forward-look ing 
s tateme nts will be achieved. You should not place u n d u e reliance o n the forward-look ing s tateme nts containe d in this presentation, which spe ak  only as 
of the date they are m a d e a nd are qualified in  their entirety by reference to the cautionary stateme nts herein a n d the risk factors  of E C D de scribed in 
ECD’  s Annual Report on F o r m 10-K for the year e nd e d  D e c e m b e r 31, 2024, which was fi led by E C D with the S E C on April 15, 2025, including  those under 
“Risk Factors” therein, a n d other doc um e nts that E C D m a y fi le or furnish with the SEC,  which you are e nc ouraged  to read. E C D ant icipate s that 
subse quent  events and  developme nts  will cause its asse ssments to change. However, while E C D m a y elect to update these forward-looking s tate ments 
at s o m e point in the future, E C D specifically d isclaims  any obligation to do so, exce pt as  required by law. These forward-look ing s tatements  should not 
be relied u p o n  as represent ing ECD’ s assessments as of any date subseque nt  to the date of this presentation. Accordingly,  u n d u e reliance should not be 
place d u p o n the forward-look ing statements.

This presentation inc ludes information related to market opportunity as well as cost a n d other estimates obtained  from internal analyses a n d external 
sources. The   internal analyses  are base d u p o n management’ s under sta nding of market  a nd industry conditions  a n d have not   been verified by

the C o m p a n y believes to be reliable, but the 
of its respe ct ive officers, directors, managers , 
result of ne w information or future events or

indepe nde nt sources. Similarly, the externally source d information has been obtaine d from sources  
accuracy a nd com pl etene ss  of suc h information cannot  b e assured. Ne ither  the c o m p a n y nor any 
employee s, age nts, or representatives , unde rtake to update any of suc h additional information as a 
developme nts.



T H E C L A S S I C C A R 
E C O S Y S T E M TAM

Nasd aq:  E C D A

The Classic Car Ow ner Desires a One Stop Whi te Glove, 
Trusted & All Enco mp a ssin g A uto motive Partner

T         h ro u g h The Durat ion Of Own ersh ip

ht tps://www.mc kinsey.com/industri es/automoti ve  -and-assembly/our-insights/co llect ible -cars-from-niche-market -to-growt h-and-innovation-engine#/

TAM 
$ 94 B PA 

Trading and 
Br okerage

Vehic le
Manufa cturing

Logist ics and 
Stor age

Administration, 
F inanc ing,  and 

Insurance

Maintenance, 
Restora tion and

Spa res

C o m m u n i t y and 
Experience

"A THRIVING AND EVOLVING 
MARKET PLACE FOR CARS."

- MCKINSEY

https://www.mckinsey.com/industries/automotive-and-assembly/our-insights/collectible-cars-from-niche-market-to-growth-and-innovation-engine%23/


B U S I N E S S O V E R V I E W



Nasd aq:  E C D A

E C D Automotive D e s i g n 
A MI C R O C A P F E R R A R I

E C D A u t omo t i v e D e s i g n w h e r e luxury
i mme r s i o n c r e a t e s a u t omot i v e e l e g a n c e

• B r a n d c o m m a n d s p r e m i u m price and
enha nce s m a r g i n throug h customization

• Disr upting  the luxury automotive space with 
Ritz Carlton white glove service a n d luxury
retai l experiences

• No C a p e x n e e d e d to g et to cash flow positivity

• Roll-up opportunity  in highly f ragmented 
classic car ecosystem

• Additional opportunities within the classic car 
space leverage E C D br and a n d provide
recurring revenue with h i g h marg ins

1 ) Gross Margi n is cal cul ated on a per vehicle basis
2) ht tps://www.mc kinsey.com/industri es/automoti ve  -and-assembly/our-insights/co llect ible -cars-from-ni che-market -to-growth -and-innovation- 

engine#/

$ 94 B m a r k e t 
opportuni ty 2

Path to $300M in 
annual  revenue

$ 340 k
ASP 

30%+1

Gross 
Margins

+650
Total 

Builds

$100M+
Lifet ime 
Revenue

https://www.mckinsey.com/industries/automotive-and-assembly/our-insights/collectible-cars-from-niche-market-to-growth-and-innovation-engine%23/
https://www.mckinsey.com/industries/automotive-and-assembly/our-insights/collectible-cars-from-niche-market-to-growth-and-innovation-engine%23/


B l e n d i n g the best of
M o m & P op  Builders, Ferrari & Ritz Carlton

“ Luxury I mmer s io n Creates Automotive Excellence”

•Mec ha nic - Centric
•L o w Efficiency

•Quest ionable Delivery
•1 of 1 custom

•B ra nd- Centric
•1 of 500 Builds

•E ngine e r i ng Excellence

•Clie nt- Centric
•White Glove Service

•1 of 1 customs
•Reliable Delivery with 100% transparency

•E ngine e r i ng Excellence
•Rete nt ion Focused through Experience

•Clie nt- Centric

•White Glove Service
•Retention Focused Through Experience

Nasd aq:  E C D A



C L I E N T C E N T R I C F O C U S
IM M E RS IVE D E S I G N E X P E R I E N C E

• Luxury hospitality within classic vehic le sales

• True one- of-one vehicle for ea ch client

• Over 2 mill ion customization  options

• White glove service includes

 Co nc ie rg e te am
 3D re nde ri ngs  of your build
 We e kly progre ss  updat e s

Live camera feeds

• $80 ,000 average upgra des drive m a r g i n 
e n h a n c i n g unit economics

Nasd aq:  E C D A



Re v e nu e  ($M)

2Yr 

62%
C A G R

Margin: 10% 23% 23.4%

2022 2023 2024

Four Key E l em ents Driv ing GM Expans ion: 
Volume,  Price,  Mix, Overhea d Absorption

2022 2023 2024*

Gr oss Ma rgin ($M a n d %)

$9.6

Nasd aq:  E C D A

$19.5

$25.2

$0.9

$4.5

$5.9

*2024 includes  a non- cash wr ite off overhead allocation

K E Y F I N A N C I A L H I G H L I G H T S
H I S T O R I C A L R E V E N U E A N D MA R G I N S



O R G A N I C P A T H TO  $75M R E V E N U E 
30% + G R O S S M A R G I N S

N O R T H L INE S O U T H L INE E A S T L INE Boutique  Vehicles

S U V Ve hic les Re tail/  Stock Ve hic les Cla ssic  Am e r ica n  Sports  Cars E - Type  / Porsche

•# Units PA: 64 - $22 .4m •# Units PA: 64 - $18.8m •# Units PA: 64 - $21.8m •# Units PA: 24 - $12.6m

•ASP:  $3 50k •ASP:  $295k •ASP:  $3 40k •ASP:  $525k

Nasd aq:  E C D A



M&A / L I C E N S I N G 
ACTIVITY TO D A T E

• Incre ase factory ut i l ization and
e nha nc e m a r g i n s at luxury price point

• Consolidate s De fe nde r Market in a
capital-efficient m anne r

• IP, bra  nding a n d top- of-funnel 
m a rke  t i ng support

B l a c k b r i d g e Motors

• A d d s Ford Mustangs a n d other 
Ame ric an  Muscle Cars

• Unit ec onomics  similar to current E C D 
vehicles. Othe r A M C produc ts  to c om e

• Broadens  audience  with 
l i ce ns ing opportunit ies

B r a n d N e w M us cle  Car

• A d d s bra  nde d Toyota FJ SUVs

• Further e xpands total addre ssable 
market

• Increases margins

B l a c k D o g Tr ader s

Nasd aq:  E C D A



E C D N E W S A L E S C H A N N E L
R E T A I L O P E R A T I O N S

Where Ritz Carlton service meets immersive customization

• New orders & available n o w sales

• Touch, feel, design & drive

• Immersive  Luxury Experience

• Vehicles  are the hero & not expensive fit out costs

• Ritz Carlton white glove service

T en  E a s y St
– Na ntu ck et ,  MA

O n e Dr i vers Club
– W e s t P a l m B ea ch ,  FL 

Nasd aq:  E C D A



E C D C U S T O M E R A N D
C O M P E T I T O R L O C A T I O N S

E C D Customers

43

650 

41

Ferrari Dealerships

L a m b o r g h i n i Dealerships

Nasd aq:  E C D A



S A L E S S C E N A R I O S
WI T H I N R E T A I L L O C A T I O N S

R E A D Y TO P U R C H A S E

B u y Available N e w Inventory

• E n h a n c e cash flow

Order N e w C u s t o m Build

N E W C U S T O M BUI LD 

• Drive back log

B u y U sed Inventory

U S E D I N V E N T O R Y

• Net m a r g i n gain

Nasd aq:  E C D A



I NV E S TME N T 
H I G H L I G H T S

• Compe ll i ng roll-up potentia l in the highly f ragmented classic car ecosystem

• Disr upting  the luxury automotive  space with customization, white glove service a n d luxury retai l experiences

• Organic opportunity  to fill existing  factory without need for additional capex

• Additional business opportunities provide recurring revenue a n d h i g h marg ins

Nasd aq:  E C D A

$100M of l i fetime 
revenue

Disc ipl ined capital 
allocators

$ 94 B m a r k e t 
oppor tunity

Path to $300M in 
annual revenue

E xpe ri enc  ed
m a n a g e m e n t t e a m

/ h i g h insider 
ownership



A N Y QU E S T I O N S ?

E.C.D. Auto Design
Scott Wallace, Chairman and CEO

Email: investorrelations@ecdautodesign.com 

Tel: 407-483-4825

mailto:investorrelations@ecdautodesign.com
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